
 
 
 
 

 
 

 
 

Game Plan Strategy Session Package 
30 Day Action Plan 

 
New Representative should watch the Steve Carter new rep 
video at www.newrepvideo.com prior to going through this 

document. 
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                                                                                                                       GAME PLAN STRATEGY SESSION 
 
List 3 Reasons Why You Are Doing The 5LINX Business: 

1. 
2. 
3. 
 
1. Choose Your Starting Position, fill Out the application & activate your  
5LINX Virtual Office. 
 
CR-$99/4 or IMR-$249/4  
 
Choose the Platinum Reporting and Web Hosting Plan for 
$49.95 a month and this will give you 3 personal customer points towards 
your 20. This will allow you to effectively run your business. 

Initial_____ 
2. Become Qualified!!! 
An IMR can qualify their position by acquiring 4 customers points on any 
5LINX service, one customer must be a $24.95 globalinx device. You can 
also acquire 8 customer points without globalinx to be qualified. 
YOU MUST BE QUALIFIED TO BECOME COMISSIONABLE IN THE 5LINX 
PROGRAM!! The best way to get started is with one of the Starter Bundles  
(pg 5)            Initial_____ 
 
3. Schedule Your 1st Grand Opening (Private Business Reception PBR) with a 
5LINX Team Executive in the next 5-7 days. Schedule 3 more PBR’s for your 
first 30 days.   

Initial_____ 
 
4. Create Your List of Names Using the Sheets Provided. 
Write down your list of potential customers (any service) 
Write down your list of potential business  

Initial_____ 
 
5. Use webinars, phone presentations, and piquing tools to expose the 5Linx 
opportunity to as many people as possible.  

Initial_____ 
 
WEBINARS / BUSINESS OPPORTUNITY PRESENTATIONS 
 
Monday Night Presentation with DPSVP Tupac Derenoncourt at 8pm EST (7pm CST) 
www.tupacdwebinars.com 
 
Tuesday Night Presentation with DPSVP's Stan and Chereace Richards at 9pm EST (8pm CST) 
www.stanandchereacewebinars.com 
 
Available 24/7 Thomas Felder’s 11 minute presentation http://freedetails.info 
Available 24/7 New 17 minute 5Linx Presentation http://17minuteoverview.com 
Available 24/7 Dwayne Johnson’s prospecting website http://123setsyoufree.com 
Available 24/7 5Linx Spanish Opportunity website http://5linxhispano.com/ 
Available 24/7 Lisa Nicole Cloud Non Profit/Linx2funds/Pastors http://buildinggodskingdom.com 
Available 24/7 5Linx Co-Founder Jason Guck 3 minute pique call 585-420-4582 
Available 24/7 Spanish Language 3 minute pique call 585-444-5650 
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6. Login to your 5LINX Virtual Office and familiarize yourself with your Virtual 
Office system. 

Initial_____ 
Step 1: Go to www.5linx.com and click on LOGIN 
Step 2: Enter Your RIN# L________ and Password (last 4 digits of SSN#) 
Step 3: Reset Your Password as Prompted by the System 
Step 4: Go to Media Center and click on Virtual Office Training. Watch the VO Training Webinar 
to explain your virtual office setup & the Customize Your Personal Website Video 
 
 
7. Complete the ET & ED 5LINX UNIVERSITY Training Modules  

Initial_____ 
 
The 5LINX University is made up of different training modules. Five (5) of these modules 
correspond with the 5LINX earned positions. Each of the five is designed to give a representative 
the training required to prepare them for the next earned position. As such, the successful 
completion of each of the five modules is required in order for a representative to be paid at the 
corresponding position, once all other requirements are met. To access the 5LINX University, log 
in to your Virtual Office and select the second to last link at the top of the page. Your log in 
information is the same as those you use for your Virtual Office. 

 
 
8. Commit To and Attend Trainings and Conference Calls so that you can truly learn and  
understand the 5LINX Business.         Initial_____ 
 
BASIC/ADVANCED TRAINING CONFERENCE CALLS 
 
Sun 9:30 pm EST 712-432-0075 PIN 253439# (Millionaires Club Team Training) 
Mon 10:00 pm EST 805-399-1000 PIN 118183# (New Rep Launch Call) 
Wed 9:30 pm EST 805-399-1000 PIN 390387# (Millionaires Club Team Training) 
 
Daily Vitamin Call with SVP Lesley Derenoncourt 
 
M-F @ 8:30am 559-726-1200 PIN 118279# - A great way to start the day off with 5Linx tips, 
tricks, and motivation. 
 
9. Register for the Next 5LINX National Training Event!!! 
Log in to your back office and click events to purchase your Nationals Tickets  

Initial_____ 
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10. Double Down & Become a 5LINX Executive by Completing the 
Following Steps:          Initial_______ 
 
Standard Track (Executive Trainer) 
 
Step 1: Take advantage of one of the bundle packages, become your own customer 
and collect 10 customer points  in your first day. 
 
Step 2: Over the next 4 weeks, host 4 PBRs & Enroll 2 Qualified IMRs and promote  
yourself to the first earned positions of Trainer & Executive Trainer and earn:   
     
             
CONGRATULATIONS!!! YOU HAVE JUST EARNED YOUR QUICK START BONUS  
AND  ACHIEVED THE POSITION OF EXECUTIVE TRAINER!!!     $500 
 
 
Fast Track (Executive Director) 
 
Step 1: (Week 1 Goal) Take advantage of one of the bundle packages, become your  
own customer and collect 10 customer points in your first day. Acquire 5 more 
customer points in your first week for a total of 15 points 
          
Step 2: (Week 1 Goal) Enroll 2 Qualified IMRs and promote yourself to the first 
earned positions of Trainer & Executive Trainer and earn:     $500 
 
Step 3: (Week 2 & 3 Goals) Enroll one more Qualified IMR to your team. Duplicate  
Step 1 and Step 2 with your team & help 2 others achieve the ET Position and earn:   
            $1000  
  
Step 4: (Week 4 Goal) Connect 5 more customers, totaling 20 services 
in first 30 days and earn:           $500 
                                      
Use the ED Tracker Sheet to keep track of your progress 
 
CONGRATULATIONS!!! YOU HAVE JUST EARNED YOUR QUICK START BONUS  
AND  ACHIEVED THE POSITION OF EXECUTIVE DIRECTOR!!!     $2000 
 
 
 
 
 
Game Plan Strategy Session Certification 
 
 
I, ____________________________________, certify my completion of the ten (10) steps of  
 
the Game Plan Strategy Session Quick Start on the _______ day of _______________________. 
  
Signature of Completion_________________________________________________ 
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                                                                                                                       GAME PLAN STRATEGY SESSION 

Approach everyone on your list to become an IMR first, then a customer! 

・ List EVERYONE that you know! Don’t prejudge anyone! 

・ A strong list consists of 50 or more people! 

・ List Names AND Phone Numbers! 

・Use the WHIP approach (Look for people with the following characteristics): 

Work Ethic – people that have a strong work ethic and a drive to succeed. 
Hungry – people that are looking for that one opportunity or level playing field. 
Integrity – always look for people with integrity and high character. 
Personal Power – Charismatic leaders (pastors, business owners, entrepreneurs) 
 

Suggested Contact sources include: Personal address book, Cell phone, Social Media, Alumni 
Directory, Memory Jogger below, etc… 

 



7 
 

 
                                                                                                                       GAME PLAN STRATEGY SESSION 

 
Your Prospect List – Day 1 

 
Name Cell Phone W H I P 

1.       
2.       
3.       
4.       
5.       
6.       
7.       
8.       
9.       
10.       
11.       
12.       
13.       
14.       
15.       
16.       
17.       
18.       
19.       
20.       
21.       
22.       
23.       
24.       
25.       
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Your Prospect List – Day 2 

 
Name Cell Phone W H I P 

26.       
27.       
28.       
29.       
30.       
31.       
32.       
33.       
34.       
35.       
36.       
37.       
38.       
39.       
40.       
41.       
42.       
43.       
44.       
45.       
46.       
47.       
48.       
49.       
50.       
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Your Prospect List – Day 3 

 
Name Cell Phone W H I P 

51.       
52.       
53.       
54.       
55.       
56.       
57.       
58.       
59.       
60.       
61.       
62.       
63.       
64.       
65.       
66.       
67.       
68.       
69.       
70.       
71.       
72.       
73.       
74.       
75.       
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Your Prospect List – Day 4 

 
Name Cell Phone W H I P 

76.       
77.       
78.       
79.       
80.       
81.       
82.       
83.       
84.       
85.       
86.       
87.       
88.       
89.       
90.       
91.       
92.       
93.       
94.       
95.       
96.       
97.       
98.       
99.       
100.       
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My Upline ET is ___________________ phone # _______________________ 
My Upline ED is ___________________ phone # _______________________ 
My Upline ND is ___________________ phone # _______________________ 
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ED TRACKER 
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PBR Script #1 
 

 
 
 
PBR Script #2 
 

 
 
 
 

Hi Crystal. It’s Lisa. How are you? 

 

Listen, I just got the inside scoop on a huge business opportunity. There’s an opportunity for us to 

make some serious money. I can’t give you a lot of the details but come to my house on (give the 

dates of your PBR). I have one of the top executives in the company coming to my house and you 

have to meet her for yourself. (Edify the presenter) 

 

People are making some serious money and people are saying this deal is going to be the next 

Microsoft. You have to come see what I saw. You are going to be blown away. I assure you, this 

meeting is going to be well worth your time. You will definitely be thanking me. Will you be 

there? 

 

(Send a follow-up email or evite with the details of your PBR) 

Hi Crystal. It’s Lisa. How are you? 

 

Listen are you business minded and open to ways of making extra money? (wait for response) 

The reason I asked is because I just learned about a new business deal that’s just hitting the market 

where there is an opportunity for us to make some serious money. This company has been 

featured on NBC News, in Forbes, and Inc. 500 magazines and people believe it is going to be the 

next Microsoft. 

 

Does this seem like something you want to get more info on? (wait for response) 

(If prospect is interested) 

 

I’m having a private exclusive reception at my house and on (date of PBR) one of the executives 

in the company is coming to network and share some of the details of the opportunity. 

 

(Edify the person who will be coming to do the presentation) 

 

Mr. John Jones is a VP with the company. He knows 100% of the pertinent details of how to 

capitalize on this opportunity. He’s making a lot of money and loves helping people have success. 

He’s been in magazines and is very well respected. Are you available on (date of PBR)? You are 

going to be blown away. People are making some serious money. Shall I let him know you will be 

in attendance because he’s says he definitely wants to meet the movers and shakers who will be in 

attendance? 

 

(Send a follow-up email or evite with the details of your PBR) 
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PBR Script #3 
 
 

REP - "Hey ____________ What are you doing Wednesday at 7?   

 

GUEST – “Nothing, why what’s up?” 

 

REP – “Great I just started my Energy Business and I need you to be at house.  I'm not going to 

try to sell you anything or get you to sign up for anything I just need you to be there for support."   

  

GUEST -  "What is it?"   

 

REP - I just told you "It's an Energy business"   

 

GUEST – “Why do you need me there?” 

 

REP – “Well they told me that 1 out of 10 people get excited about what we do.  I just need you to 

be one of the other 9.  Can I count on you to be there?” 

 

(Send a follow-up email or evite with the details of your PBR) 
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Activity Tracker 
 

Frequency Activity Category Mon Tue Wed Thu Fri Sat Sun

Daily Perform  a  3 way call or set up a 3 way call with upline Follow up

Daily Make Follow up  prospect/customer  calls Follow Up

Daily Edify Upline  Leadership Follow Up

Daily Make a  personal  contact(s) Pique

Daily Pique X new prospects (you pick the number) Pique

Daily Give out  pique call # and/or weblink to presentation Invite

Daily Use Social Media for prospecting/contacting Pique

Daily Add a new prospect to my list Pique

Daily Personal Development (Audio CDs, DVDs, books etc) Training

Daily Check Virtual Office Training

Daily Recite positive affirmations Training

Daily Review  daily/weekly/monthly/yearly goals Training

Daily Look at my vision board Training

Daily/Weekly Ask for referrals Follow Up

Daily/Weekly Conduct a PBR Present

Daily/Weekly Show the 5Linx Oppty Present

Weekly Acquire  new customer(s)
Customer 

Acquisition

Weekly Call potential customers
Customer 

Acquisition

Weekly Acquire  new business  partner(s) Enroll

Weekly Call business partner prospects Follow Up

Weekly Communicate with business partners Follow up

Weekly Call Upline Support Follow up

Weekly Attend a Networking Event Pique

Weekly Pique 5-10 business owners Pique

Weekly Attend BOM Present

ap038


ap038



