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                                                                                                                       GAME PLAN STRATEGY SESSION 

 

List 3 Reasons Why You Are Doing The 5LINX Business: 

1. 

2. 

3. 
 

1. Choose Your Starting Position, fill Out the application & activate your  

5LINX Virtual Office. 

 

CR-$99/4 or IMR-$249/4  

 

Choose the Platinum Reporting and Web Hosting Plan for 

$49.95 a month and this will give you 4 personal customer points towards 

your 20. This will allow you to effectively run your business. 

Initial_____ 

 

2. Become Qualified!!! 

An IMR can qualify their position by acquiring 8 customers.  You must have a  

Preferred service and a preferred product making up your 8 points 

 
             Initial_____ 

 

 

3. Schedule Your 1st Grand Opening (Private Business Reception PBR) with a 

5LINX Team Executive in the next 5-7 days. Schedule 3 more PBR’s for your 

first 30 days.   

Initial_____ 

 

 

4. Create Your List of Names Using the Sheets Provided. 

Write down your list of potential customers (any service) 

Write down your list of potential business  

Initial_____ 
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                                                                                                                       GAME PLAN STRATEGY SESSION 

 

 
5. Use webinars, phone presentations, and piquing tools to expose the 5Linx 

opportunity to as many people as possible.  

Initial_____ 

WEBINARS / BUSINESS OPPORTUNITY PRESENTATIONS 

 

Monday Night Presentation with DPSVP Tupac Derenoncourt at 8pm EST (7pm CST) 

www.tupacdwebinars.com 

 

Available 24/7 Thomas Felder’s 8 minute presentation http://freedetails.info 

Available 24/7 Dwayne Johnson’s prospecting website http://123setsyoufree.com 

Available 24/7 5Linx Spanish Opportunity website http://5linxhispano.com/ 

Available 24/7 Lisa Nicole Cloud Non Profit/Linx2funds/Pastors http://buildinggodskingdom.com 

Available 24/7 5Linx Co-Founder Jason Guck 3 minute pique call 585-420-4582 

Available 24/7 Spanish Language 3 minute pique call 585-444-5650 

 

6. Login to your 5LINX Virtual Office and familiarize yourself with your Virtual 

Office system. 

Initial_____ 

Step 1: Go to www.5linx.com and click on LOGIN 

Step 2: Enter Your RIN# L________ and Password (last 4 digits of SSN#) 

Step 3: Reset Your Password as Prompted by the System 

Step 4: Go to Media Center and click on Virtual Office Training. Watch the VO Training Webinar 

to explain your virtual office setup & the Customize Your Personal Website Video 

Your personal Website is WWW.5linx.net/________________ 

 
7. Complete the ET & ED 5LINX UNIVERSITY Training Modules  

Initial_____ 

 

The 5LINX University is made up of different training modules. Five (5) of these modules 

correspond with the 5LINX earned positions. Each of the five is designed to give a representative 

the training required to prepare them for the next earned position. As such, the successful 

completion of each of the five modules is required in order for a representative to be paid at the 

corresponding position, once all other requirements are met. To access the 5LINX University, log 

in to your Virtual Office and select the second to last link at the top of the page. Your log in 

information is the same as those you use for your Virtual Office. 

 

 
8. Commit To and Attend Trainings and Conference Calls so that you can truly learn and  

understand the 5LINX Business.         Initial_____ 
 

BASIC/ADVANCED TRAINING CONFERENCE CALLS 

 

Sun 9:30 pm EST 712-432-0075 PIN 253439# (Millionaires Club Team Training) 

Mon 10:00 pm EST 805-399-1000 PIN 118183# (New Rep Launch Call) 

Wed 9:30 pm EST 805-399-1000 PIN 390387# (Millionaires Club Team Training) 

 

Daily Vitamin Call with SVP Lesley Derenoncourt 

 

M-F @ 8:30am 559-726-1200 PIN 118279# - A great way to start the day off with 5Linx tips, 

tricks, and motivation. 

 

file:///C:/Documents%20and%20Settings/Allan.OFFICE-XP/Application%20Data/Microsoft/Word/www.tupacdwebinars.com
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                                                                                                                       GAME PLAN STRATEGY SESSION 

 

9. Register for the Next 5LINX National Training Event!!! 

Log in to your back office and click events to purchase your Nationals Tickets  

Initial_____ 

 
10. Double Down & Become a 5LINX Executive by Completing the Following Steps:  

Initial_____ 

 

Standard Track (Executive Trainer) 

 

Step 1: Take advantage of one of the bundle packages, become your own customer 

and collect 15 customer points. 

 

Step 2: Over the next 4 weeks, host 4 PBRs & Enroll 2 Qualified IMRs and promote  

yourself to the first earned positions of Trainer & Executive Trainer and earn:   

     

             
CONGRATULATIONS!!! YOU HAVE JUST EARNED YOUR QUICK START BONUS  

AND  ACHIEVED THE POSITION OF EXECUTIVE TRAINER!!!     $1250* 

 

Fast Track (Executive Director) 

 

Step 1: (Week 1 Goal) Take advantage of one of the bundle packages, become your  

own customer and collect 15 customer points. Acquire 5 more customer points in your 

first week for a total of 20 points 

 

Step 2: (Week 1 Goal) Enroll your first qualified IMR and promote yourself to the  

first position of 5Linx Trainer and earn:         $50 

          

Step 3: (Week 1 Goal) Enroll 2 Qualified IMRs and promote yourself to the first 

Next earned position of Executive Trainer and earn:      $1200* 

 

Step 4: (Week 2 & 3 Goals) Enroll one more Qualified IMR to your team. Duplicate  

Step 1-3 with your team & help 2 others achieve the ET Position and earn:    $500   

                                      

Use the ED Tracker Sheet to keep track of your progress 
 
CONGRATULATIONS!!! YOU HAVE JUST EARNED YOUR QUICK START BONUS  

AND  ACHIEVED THE POSITION OF EXECUTIVE DIRECTOR!!!     $1750 

 

 

Game Plan Strategy Session Certification 

 

I, ____________________________________, certify my completion of the ten (10) steps of  

 

the Game Plan Strategy Session Quick Start on the _______ day of _______________________. 

  

Signature of Completion_________________________________________________ 

 

*The $1200 quickstart bonus will be paid $100/mo for 12 months as long as your ET 

position is maintained 
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Approach everyone on your list to become an IMR first, then a customer! 

 List EVERYONE that you know! Don’t prejudge anyone! 

 A strong list consists of 50 or more people! 

 List Names AND Phone Numbers! 

Use the WHIP approach (Look for people with the following characteristics): 

Work Ethic – people that have a strong work ethic and a drive to succeed. 

Hungry – people that are looking for that one opportunity or level playing field. 

Integrity – always look for people with integrity and high character. 

Personal Power – Charismatic leaders (pastors, business owners, entrepreneurs) 

 

Suggested Contact sources include: Personal address book, Cell phone, Social Media, Alumni 

Directory, Memory Jogger below, etc… 
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                                                                                                                       GAME PLAN STRATEGY SESSION 

 

Your Prospect List – Day 1 

 

Name Cell Phone W H I P 

1.       
2.       
3.       
4.       
5.       
6.       
7.       
8.       
9.       
10.       
11.       
12.       
13.       
14.       
15.       
16.       
17.       
18.       
19.       
20.       
21.       
22.       
23.       
24.       
25.       
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Your Prospect List – Day 2 

 

Name Cell Phone W H I P 

26.       
27.       
28.       
29.       
30.       
31.       
32.       
33.       
34.       
35.       
36.       
37.       
38.       
39.       
40.       
41.       
42.       
43.       
44.       
45.       
46.       
47.       
48.       
49.       
50.       
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Your Prospect List – Day 3 

 

Name Cell Phone W H I P 

51.       
52.       
53.       
54.       
55.       
56.       
57.       
58.       
59.       
60.       
61.       
62.       
63.       
64.       
65.       
66.       
67.       
68.       
69.       
70.       
71.       
72.       
73.       
74.       
75.       
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Your Prospect List – Day 4 

 

Name Cell Phone W H I P 

76.       
77.       
78.       
79.       
80.       
81.       
82.       
83.       
84.       
85.       
86.       
87.       
88.       
89.       
90.       
91.       
92.       
93.       
94.       
95.       
96.       
97.       
98.       
99.       
100.       
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My Upline ET is ___________________ phone # _______________________ 
My Upline ED is ___________________ phone # _______________________ 

My Upline ND is ___________________ phone # _______________________ 
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ED TRACKER 
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